Alistair Eccles
Perth, Scotland
Tel: 07467 604377
Email: 77glasgowroad@gmail.com


PERSONAL PROFILE

[bookmark: _Hlk124950214]A highly proficient, high performing Key Account Manager and Agronomy Specialist, responsible for the development and delivery of the commercial strategy within the Global Crop Protection Manufacturing field. Possessing expansive technical knowledge within agronomy, crop protection, grass seed for sport, manufacturing, and wholesale distribution. Demonstrates expertise in business-to-business sales, customer insights, offering new products which provide tailored services and solutions to each client. 
Committed to continuous professional development, now seeking to focus on Business Development roles drawing on various transferrable skills such as the expansion of key client relationships, attraction of new business and strong negotiating skills. 
Exhibits strong leadership skills, continually monitoring and assessing processes to ensure business objectives are met on time. 
KEY SKILLS & COMPETENCIES

Technical Experience: Possesses extensive experience in agronomy, crop protection and amenity grass seed, known in the industry for niche expertise. Delivering training and knowledge sessions to aid the resolution of technical issues and complaints. 
Commercial Awareness: Able to balance multiple responsibilities with the critical commercial focus needed to succeed in any business, demonstrating the ability to initiate and develop new and innovative ideas to generate revenue streams.
Business Development: Skilled in the management and expansion of key client relationships dovetailing vast technical knowledge with excellent relationship management skills, to offer suitable products that meet client needs. 
Client Relations: A personable individual, whose integrity and professionalism has helped secure strong relationships with clients, industry peers and stakeholders, leading to continued client portfolio growth. 
Communication: Possesses excellent communication and interpersonal skills and is comfortable negotiating and consulting with senior level colleagues and clients.
IT Skills: Proficient in all areas of Microsoft Office, including Excel, Word and PowerPoint, and possesses a passion for using social media i.e., Twitter to enhance customer reach and influence. 

KEY ACHIEVEMENTS

· Recently introduced new distributor bonus structures to drive business growth in areas falling below business KPI’s. 
· Analysed relevant market and client data at ADAMA to develop improvements of product phasing and forecasting. 
· Designed cultivar demonstration plots and delivered technical briefings to regional agronomy teams to upskill product knowledge, which better serve clients individualised needs. 
· Developed corporate Twitter account at DLF Seeds to reach a wider and more influential audience as part of business development activities. 
· Drove sales turnover forward by 40% and increased profit margins year on year for 12 years at Germinal.
· Delivered a rapid expansion programme for new regional key accounts involving landscapers and golf courses. 
· Set up and continuously attracted new customer base at ProCam Group where no customer base existed, managed customer accounts to ensure repeat business and delivery of a profitable turnover within a recessionary marketplace. 
· Headed up a 65% sales increase over a 4-year period, increasing company market share and exceeded £2.3 million business plan whilst at AgrEvo UK.




CURRENT ROLE

Key Account and Agronomy Manager	ADAMA Agricultural Solutions	Aug 22 – Present

· Account management and securing of new business through presenting on technical knowledge and identifying suitable products relevant to each client, building trusting customer relationships. 
·  Development and delivery of distributor commercial strategy, analysing the market and identifying key opportunities for adding value and increasing competitive advantage.
· Maintain an in-depth knowledge of the Company’s product portfolio and awareness of competitor products.
· Phasing and forecasting of crop protection products to meet client needs and increase revenue.

_________________________________________________________________________________________________________________________________
	
Agronomist
	
Agrovista Amenity
	
 Oct 20 – Aug 22



· Hired as grass seed expert to consult and provide research led advice. 
· Revamped product catalogue to offer more streamlined products, which cut business costs and drove increased customer sales and satisfaction.
· Established the company as a key supplier of grass seed, fertiliser and fungicides to golf courses, winter sports arenas, landscapers, and local authorities. 
· Advised on land management and specialist turf care to improve sports surface performance.

[bookmark: _Hlk114391849]
	
Regional Technical Sales Manager
	
DLF Seeds UK
	 
Jul 18 – Sep 20



· Provided technical and commercial support to distributor network.
· Sought out new business and attended client meetings to increase grass seed sales to golf courses, football stadia and landscape contractors. 
· Advanced the business reputation by utilising Twitter more effectively to increase customer reach and influence. 



	Amenity Technical Sales Representative
	Germinal Seeds
	Apr 06 – Jun 18



· Selling amenity grass seed and wild flora to turf growers, sports venues and landscapers. 
· Built strong and lasting relationships with landscape architects through excellent communication and partnership working, focusing on grass seed and wild flora projects. 



	
Regional Agronomist

Regional Agronomist 

Area Business Manager

Product Development Officer




	
ProCam Group

CSC Crop Protection

AgrEvo UK

  AgrEvo UK
	
Oct 97 – Mar 06

Aug 96 – Oct 97

Jul 94 – Jul 96

Oct 90 – Jul 94




	

	
ProCam Group
	
Oct 97 – Mar 06








EDUCATION AND TRAINING


HND Agriculture		XXXX
BASIS Certificate		XXXX
FACTS Certificate		XXXX



